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Forward-Looking Statements 

 This presentation contains “forward-looking statements” within the meaning of Section 27A of the Securities Act of 1933, as 
amended, and Section 21E of the Securities Exchange Act of 1934, as amended.  Forward-looking statements are statements 
that contain projections, estimates or assumptions about our revenues, income and other financial items, our plans for the future, 
future economic performance, transactions and dispositions and financings related thereto.  In many cases, forward-looking 
statements relate to future events or our future financial performance. In some cases, you can identify forward-looking statements 
by terminology, such as “anticipate,”  “estimate,” “believe,” “continue,” “could,” “intend,” “may,” “plan,” “potential,” “predict,” 
“should,” “will,” “expect,” “objective,” “projection,” “forecast,” “goal,” “guidance,” “outlook,” “effort,” “target,” and other similar 
terminology or the negative of such terminology.  However, the absence of these words does not mean that the statements are 
not forward-looking. 

 In addition, these forward-looking statements include, but are not limited to, statements regarding implementing our business 
strategy; development, commercialization and marketing of our products; our intellectual property; our estimates of future 
revenue and profitability; our estimates or expectations of continued losses; our expectations regarding future expenses, 
including research and development, sales and marketing, manufacturing and general and administrative expenses; difficulty or 
inability to raise additional financing, if needed, on terms acceptable to us; our estimates regarding our capital requirements and 
our needs for additional financing; attracting and retaining customers and employees; sources of revenue and anticipated 
revenue; and competition in our market. 

 Forward-looking statements are only predictions. Although we believe that the expectations reflected in these forward-looking 
statements are reasonable, we cannot guarantee future results, levels of activity, performance or achievements. All of our 
forward-looking information is subject to risks and uncertainties that could cause actual results to differ materially from the results 
expected. Although it is not possible to identify all factors, these risks and uncertainties include the risk factors and the timing of 
any of those risk factors identified in “Item 1A. Risk Factors” section contained our most recent Form 10-K, as well as the risk 
factors and those set forth from time to time in our filings with the Securities and Exchange Commission (“SEC”). These 
documents are available through our web site, http://www.sulphco.com, or through the SEC’s Electronic Data Gathering and 
Analysis Retrieval System (“EDGAR”) at http://www.sec.gov. 

 Each forward-looking statement speaks only as of the date of the particular statement and we undertake no obligation to update 
or otherwise revise any forward-looking statement, whether as a result of new information, future events or otherwise. 

 References in this presentation to “we,” us,” “our,” “our company,” and “SulphCo” refer to SulphCo, Inc., a Nevada corporation. 
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Agenda 

•!  Financial Update 

•!  Technology Summary 

•!  Commercial Activities 

•!   Q&A 
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Financial Highlights 
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•!  On January 26, 2010, SulphCo announced an equity financing 
 transaction resulting in gross proceeds to SulphCo of approximately $6 million.  
 As reported in our Q1 2010 Form 10-Q filed on May 5, 2010, as of March 31, 
 2010, the company had approximately $5.4 million of cash on hand. 

•!  For the first three months of 2010, our average monthly cash burn rate was 
 approximately $746,000 per month.  For the months of April and May, the          
 average monthly cash burn rate was approximately $574,000 per month, a 23% 
 decrease.  We anticipate that the monthly cash burn rate will continue to 
 moderate for the remainder of 2010. 

•!  As of May 31, 2010, we had approximately $4.2 million of cash on hand that 
 we anticipate, based on current expectations, will take us into early Q1 2011. 
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  Increased IR exposure 

•!  On March 23, 2010, Dr. Florian Schattenmann made a presentation on 
 Ultrasound Assisted Oxidative Desulfurization at the National 
 Petrochemical & Refiners Association’s 2010 Annual  Meeting in 
 Phoenix, Arizona. 

•!   April 2010 issue of Hydrocarbon Engineering (Volume 15 Number 4) 

•!   May 2010 issue of Chemical Engineering 

•!   Continue to meet with current and potential investors. 

Continuing Efforts to Increase SulphCoÕs Visibility 
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Technology Update 

Dr. Florian Schattenmann 
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  Example: 

•!  Low sulfur diesel (500 ppm sulfur)  
•!  After oxidation & adsorption: 5 ppm 

Application I:  Diesel ÒFinishingÓ & Transmix 

•! Comparable technology challenge for diesel finishing and transmix  
•! Post-processing required: adsorption, extraction 
•! Reduction in sulfur content to less than 10 ppm consistently achieved  
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Application II: Mercaptan Removal 

Application streams: natural gas condensate, natural gasoline 

•!  Mercaptans show high reactivity in SonocrackingTM process"

•!  Tunable system: control over mercaptan and total sulfur reduction"

•!  No adsorption or extraction post-processing scheme required"
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Application III: Natural Gasoline 

•!  SonocrackingTM process is tunable to stream speciÞc needs "

•!  Effective sulfur removal by gravity separation and water wash"

•!  Robust technology (temperature, additive concentration etc.)"

Example: 

•!  Natural gasoline (328 ppm sulfur)  
•!  After oxidation and water wash: 22 ppm 
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Commercial Update 
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Commercial Strategy and Focus 

•!  Active in all market segments; focusing on lower risk applications 
 with higher customer value proposition 

•!  Prioritizing “best” applications in terms of technology fit, ease of 
 implementation and cost/benefits to the customer !  Fuels 

•!  Establishing 2-3 strategic, committed, large potential customers and 
 focusing on specific application identification and execution 

•!  Developing detailed technical relationships with technology 
 “champions” within strategic customers 

•!  Tactical focus on potentially “faster to implement” projects in natural 
 gasoline, condensate, and transmix  
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Sonocrackingª Diesel and Fuel Application Spectrum 

Volume (bbl/day) 

Timeline (months) 

Net Margin excl SulphCo fee ($/bbl) 

1000 Ð 5000+ bbl/day 10,000 Ð 50,000+ bbl/day 

~ $2-3+/bbl ~$1/bbl 

6 Ð 18+ months ~18 Ð 30+ month 

Refining 
Applications 

Transmix and Niche 
Applications 

•!  Transmix 

•!  Natural Gasoline 

•!  Condensate 

•!  Independent Refiners 

•!  NOCs 

•!  Major Integrated Refiners 

Technical Solution and Economics Unique to Each Project; Perceived 
Risk Influenced by Need for Adsorption System 
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" !  Most refiners in EUR/NA/ME have made investment in HDS; SA/PAC in process 

" !  Refineries under pressure to reduce cost and carbon footprint 

" !  SulphCo process complementary to existing HDS !  cost reduction  

" !  SulphCo process can decrease HDS investment in SA/PAC ! Inv./Op savings 

" !  Main competition is the incumbent HDS process 

" !  SulphCoÕs barrier to entry !  technical risk and adsorption CAPEX 

D
istillation 

SulphCo 

Process 

Oil 

Market Dynamics/Opportunities (>5,000,000 bbls/day): 

Hydro-
Treating 

Gas Oil 

Diesel 

Kerosene 

Naptha 

Water 
Separation 

Water Disposal 

Adsorption 

Sulfur Disposal 

Treated 
Diesel Treated 

Diesel 

Catalyst/Oxidant 

Application I:  Diesel ÒFinishingÓ 

Opportunity Pipeline in Good Shape; Longer Term Projects  
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D
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SulphCo 
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Gasoline 

Water 
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Water Disposal 

Adsorption 

Sulfur Disposal 

Treated 
Diesel Treated 

Diesel 
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Application II: Transmix Diesel  

Retail and  
Other Markets 

Retail and  
Other Markets 

" !  Regulations phasing in starting in June 2010; retail first, followed by other NRLM 

"!  Transmix supplier options are 1) send transmix to operators, 2) return to refinery 

" !  Options for operators range from shutting down plants to installing SulphCo process   

" !  Capital and operating costs scale with sulfur levels and volume 

" !  Customers cautious with perceived risk of a new process and capital investment 

Market Dynamics/Opportunities (~75,000 bbls/day diesel): 

Several Opportunities Moving Forward;  Perceived Risk in New 
Technology Slowing Early Adopters 
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" !  Condensate produced from ÒwetÓ natural gas; varying sulfur levels (mercaptans) 

" !  Niche applications for ÒsmellÓ reduction by removing mercaptans 

" !  Competing with well-known mercaptan removal processes 

" !  Sulphco process cost competitive; technical risk higher for first installations 

" !  Niche applications for smaller streams provide best opportunities 

SulphCo 

Process 

Condensate 

Market Dynamics (>100,000 bbls/day): 

Water 
Separation 

Sulfur/Water Disposal 

Treated 
Condensate 

Application III: Condensate Mercaptan Removal 

Catalyst/Oxidant 

Establishing Track Record Critical for Application Growth 
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" !  Natural gasoline produced from ÒwetÓ natural gas; varying sulfur levels 

" !  Two main markets: 1) gasoline blending and 2) ethylene cracker feed 

" !  Direct gasoline blending requires <30ppm S; ethylene market not as sensitive  

" !  SulphCo process reduces S to spec (<30ppm) without need for adsorption 

" !  CAPEX competitive; OPEX costs in line with market expectations  

Market Dynamics (>250,000 bbls/day) 

Adsorption 

Sulfur Disposal 

Treated 
Natural 

Gasoline 

Application IV: Natural Gasoline 

SulphCo 

Process 

Natural 
Gasoline Water 

Separation 

Sulfur/Water Disposal Catalyst/Oxidant 

Not necessary for all streams 

Lower Complexity Application with Good Value Proposition 
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Summary 

•!  Mechanical and chemical aspects of Sonocracking™ clearly established; 
 fundamental aspects of technology accepted by industry  

•!  Pipeline for longer term projects (refining) filling well.  Transmix market 
 customers cautious due to early adoption risk of new technology.   

•!  Lower barrier-to-entry natural gasoline and condensate applications 
 developing quickly 

•!  First field application and contract critical to SulphCo success !  entire 
 organization focused on execution 

•!  Managing cash and expenses to allow for successful project execution 
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Thank You 

Q&A 
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